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1. FMEDE

CRM (customer relationship manage-
ment) &I, —RICHEHRBAMAZMNABL, B
HEEHNT ) v—rar iy TREET S
RHDFH, HEWIEIESTHY), FMLE
BT —FI_—=2% b ric, BREOBEN,L
Bz e iEWmANEE, oL, FIHT 52 i
Hb, T, FE=—ZIZZ2HHMH T
L, WEOERGEMED» L, BEL 2T 2
ALY 5 Z EHTHRBIC L B LIRS LTV 5,
ZofERE L OEREEm B3, ZENT,
R iR AR E 1L 5,

G HIZBWTCRMIE, 7R 2—+1 >~
F—, HdrWwida—nrrZ—THHINT
v 5 CTI (computer telephony integra-
tion), EXFE 2 HHY & T 2 SFA (sales
force automation), ¥4 Vv 7 F - =—%4
TAYIT%E, ruGBICBWUEHSI N
T b,

LZANZ )2 CRMIZ Lk -T, RE
I L7z &, HEETEIE L 72 & v o 725
I EAEH» L WD, iz, CRM
DOEMMEIZLIBTHY), HIZOFHE Hb
WIS TH B LI RRF LU, KREL
TEHAICRBEL TETWLILLHBEETH
b, FEWE, INEELNRE LZRENE L L
T, uAXY)LT 4 h— F® ZHW2z CRM 2°
1990 A= 2 b RIEICEIE L T BT
PHERIN, FEML T FELERL T

e —

Oz IE, MaEicZRE»RoNnS
ZELHEREEANT WA (GEEE (2007)),
FEHSITEEL TP, WEEERED
RAE R S MBI H B2 DIE, CRM D
FAa0 e i (0 VB EZ D, 24 %
LCRM i3k -5 kb dnn, CRM
DEF L 3Mh7 Y, ZORER LiEmD
ENTWWwWZ Eizhd b, AET
13 CRM D RALEAE, B L O CRM B4R & 8
WSROI Y B E 2, MREHIEER L RIS
EIZT b,

2. CRM mpgiridEtzs

2—1., CRM HIR ML

CRM 7&K T2 & 2 ADEE) LV — 3
iy I E B L2 seEkiE, 1970 AT
ICKETHERING, ZHUEEE L TEmZE
R L2 0ThH LA, Hilic L 35S
BRIENE L 2 1UC & B IEEERED & &6
ENTETWw72® (Knight (1975), Pagano
(1975), Banton (1976)),

Pagano (1975) 2 & #UiE, BESATOIL
28MEIE, IR 2 2 b A & R NGEE oA %2
WML TCE=F7—3N 5 &L, Knight
(1975) IFEE )LV —r 3> v 7IcBIT 5
IREEDMELEFT 5, ZNbHiE, win
LERE)V— 3 vy TOREE L@,
RN % B &, fERE L TRENIN
WHEB B35 ETHmATH 5,



REwE (LiEyEAY) 55815

INUMKE BEVL— a3 vy TICET
bamly, RCOROERZES P.LIcBE L2 ED
5282 b, WICEEIIBNT, BHE))
V—ar iy TOEBT Y- 2 - e—

TA Y THBOMBEICHELE 2122 X3
W ODPDILERD S HHER I NS (Berry
and Parasuraman (1993), Gronroos
(1996), Parvatiyar and Sheth (2000), F§
(2005)), ZHNBDBIZ—4 T 4 > 75
BT, Vv—rarviy 7 -=—45T4
IO EHELL T ich bW, #
Tk S b, BK L OMAMER (inter-
action) DRI R %2 F R L 72 b » (Weitz
(1981)), BEEMEFED 72D ICHEZ & W7
~>—47 T 4 ¥ 7B (interactive market-
ing activity), & & OB &M% 2 & &
(improve) T 272 DM#kicEHT 2 LD
(Gronroos (1982), Rosenberg and Czepiel
(1984)) % &%, CRMAFZEDEME L 05 &
DTH b,

EZAHT, SHD CRM I2DWT w2 iE,
FHRBEMOMA (77— ~_—2, » 5wz
T—=8 72T NI AR EERWET— 7
A =>7) DHIFEIZ R - T 56,
CIIVT = A TH B/NRERIZE W THER
INsefvnrrg4 21— FEHWZCRM T
i, BEEER oz iucHd s2BE
B E o 2K T — 5 9 LAEER)L— )L
*RMT T, = IOV ETH DL, %
R, BE (2005) i ki, 1989 FE o AL
Mg N EBESBDCAIC FH D 7—7
Yav LT e, = TR SRS
N5 EHRL 72, 72 L A2 1990 48 % R4
AHY 06, BEIV— a3y Tl
%,ﬁﬁ”ﬁﬁ&mﬂ%%% B9 530kt R

ZIFLHTn 3,

Brooks (1989) i & #uiZ, 4Rt RE
FEPRSMEDET 5, BEED)L —1 3
///7%ﬁ%Tét Dz, (F—2E"%

D) W AT LORBEL 2HFAL T3

72k 213,

% 7z, Wolfarth, Bigsby, Wildung, O’Con-
nor, et al. (1990) %, 4-RUHEESHUNAEM:,
g, HGICERL TWwa 2 & 2%, EHE
V=23 >y 7 EICBHRY 2T 2050
B TE 5 LR 72,

% ?D1%, customer relationship manage-
ment & LTH, Whp3b CRM % 2 EHEH
XERICES T B & 012k 205, LB THiAy
ST IBMAL2SRADICHER L 72 L #HEI
50, L»LAd s, ZZTHEMENTWS
CRM 22w TliZ, Hi#k L 72KESHZE % b
I, BINICBWTZnER, Ashitizon
TEAMDED SN T W72 b D & AREH 70
FR47259, EiEE LT CRM IZBEICHE
LTWebEZ A ENTERLIZAHD,

2—2, CRM mE#%

4H, CRMIZDOWT, TEL WSk
”ﬁﬁ%ﬁ%&?%ég H Bz TEHD
B L2 iRLo) ST 2308 % Row
%, _ﬂ DV, BR)LV—rariy
TORRIBE S N5 1970 FAL O K [EH S
RiZBT k@ b LIEMI N T,

bbb, BRIV V=L 3>y T DER
DE & T HERZEIZ B WT, BEREISEIT
BRELERTH-> T, Htlick 284RED
AL DGR EMED bR )V — a > ¥y
TEREHFHAL Tz, 20, BE)L— 3
Yoy TOEEROHLIE, BN, —
R =TT 4T, %LTUV—?;V
DT =T 4TI BEENETETHE
ROATHOINTE 1297, %@mﬁikio‘/‘f LHE
FRICFERR S 4L, ILRAICHERYS e &N TE T
W5,

Perrien, Filiatrault and Ricard (1992)
3, BEFREOIZWLEICHE LT 5720
@%t@ﬁﬁ;&éUv /5///7@%
$ 25 L, Winkleman, Schultz, Edelman
and Silverstein (1993) 1%, k& i &%
(mass market) HEDKE 2215, WHE
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10&£(10%) 204 (5%) 0%

o ()AL, BEBEETT,

FHREERERCEESF LT NERNOERREME, MRS MHE 105 FHEEEHR

10L4 5L, BEEMEE 10 FHOFMEOFTMOERREMEBEE %5,
Reichheld, F.F. and W.E. Sasser (1990)

D=y FERETLLETH S LML 72,
%72, Worthington (1998) (%, E&Zw A ¥
VT 4 DFEEE & HERRZT, HBOEZEYICE
TEIHERECL), BNt ESFEMNE
(sustainable competitive advantage) # #&
Ry 5 L CEELER LIEWT 5, Sherden
(1992) i, m8¥k (competitive shopping)
KLl R 774 ) T4 2605, »
5 W (HMIAR B S~DBEDRELE T 51 b
ZEERES, BERI)L—Yariy T ECR
AT EIRE ST, ELWBSICHE
L TH, EEEEOMELZR/NCT L L
DH[EETH B LIERT 5, b DR,
FNTFNHRDEL > TB 0D, BEY
V—3 g v iy 7O5AEAS, BL WBRSFERER
Il T B REICHRETH 5 L DB T—
Br R,

Zo k) kimily, L5 0BE) v —
Yarviw 7T OWmEEELLZLINTHE D
Loz T, 1990FICEE ) L—rar
Yoy ZTICBY AEI SRR E N LI
BB ERZIT LD EEZ LND, Z1UT

Thbb, BEVLV—aryy 7PRLIE
(bbbl TniceE)d, FEENHESFE L
DY 17T%EN7 a7 4y F>—3 v % HERD
L 72 &3 % Arthur Andersen # & Decision
Research #t 0 FA 4 & & (Duboff, Berling
and Dimmick (1990)), & % \»iZ Reichheld
and Sasser (1990) PDEAZMERFE % 5 %k
THZET, ¥MICLZEVEHLZLON
25% 7 & 85%DINZEI L2 RiAsd 5 & DA
EETHL (MEL),

MEEL L C & 72 & 912 1989 4F, 1990 413,
BRI Vv—a vy TR L RILDEDT
b LT~ = THMDREE, £L
THEE) V—ya vy 7OEMECEDL S
MEEZ & CRM #F%E, B L N ZDFRRDES,
ORIz e - 72, LI, B LW BEEICE
WCENEBGEL, EBEREZIILO, HHRK
MR o~y S —FH B L 2RO LI
% b,
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3. CRM & EBEHIMR S

4 H, CRM DI IZ DWW T DL
i, Jv—rvari w7 -e—rT74 > JHf

—HED 5AThIL TV 5, % DOuEEH: %
BT 2546, HESERIC BT 5 BIHE—2
T7u—F LEABOEE S Rov 5, KiE
N—=Z - T a—F L3, BPEAE T
5 ETRLEBBELDIZIERDGESESE ClTx
(, BHONMEETH2Z L2 FET B D
D TH 5 (Wernerfelt (1984),
(1991, 2001)),

Nv—ariy 7 -e—rT 4 M
IZBWT, 72& 21E, Roberts, Varki and
Brodie (2003) %, BE ) v—ya> >y
TR ES, MBS R 2 PR AT

ZEifiEE B L, 2L r—3ia >
Py 7w WIEONE Y, BEMREETHY,
FETHY e BEABAL I 2 1R85 2 L e L 72,
% 72, Gronroos (1996) 1%, HIm .07
=T 4T Iy 7 Ak FEE (founda-
tion) IZE 77 0—F Tl3, TFEDHHELHH
KICHIG T X Zovs L s, BE OISR
I (adjust) TE32 & (Thbb, #
mDAY LT, T OifE % E{bT 5 E /,
V=R L EDRME) # KD, Lzh 5T,
ERPHG e b D ) v— gy TR
IFFWICEZEICKD, Jv—rari v 7Rk
8, Wit 2 72D DK L RE R IE %
RO LEHET 5,

ZDL ) HARREIE, Vv—ari o7
V=TT 4 Y THRICEE ROor b,
AEETLE THE) V=Y 3>y 7O
5, Ribl, FRGR L BB DAL I B
), XTNEREE, MERT Ao BB
TEER D e 00 7o BB DR R TH 5

Barney

&7 A9 (Gronroos (1996), Worthington
(1998), Masciarelli (1998), Gouthier and
Schmid (2003), Roberts, Varki and

Brodie (2003)).

— 40—

HREERIC B 2 RFEN—2 - T/ u—F &
DERICOWTE, Vv—yaryy /-
P T4 TR TRICERBAI N TII W
W, L2 L%d s, MIERRICEREZRS S
&, T L THESFRBEOHN L2z L - T,
B HiGa e L 5T 7 e —F Tl
FEe ) e BB ORER I 13 7 & % w&#
LBRIZBWT—HERL2DTHB®,

BIRN—Z - 770 —FDOEELRIEET
» % Barney (2002) 13, #5725 H 186
P& FERT 572D DEIFED G TVRIO,
EMEN D 7L —LT7— 7 %2R L Tw 5
I, NEE LD RFEICMHE (value) A*
Hoh, L THL (rarity) TH2H, F
72T L RIEH 7 D (not  substituta-
ble), Mz CEMH» W TH % 7 (imita-
ble) #F =z v 7 L, £ LT (organi-
zation) & LT, RRZIEHT 2K HNn
X, FrRAREAEM A MR T 2 RIEEBO S
NdEN)DTH 5,

bbAA, BEOHNEERNDAIZHEHL,
FEt e S BAE 2 FER T E 5 & T 2404
TIXBERAR B, HRSR (2006) 1, BIFE~—
Z 77D—%’iéﬂ%§%@%ﬁ%?é
fzdlzix, ¥ SR IOV ToRHTD 5 T
mﬂ%#%% AT EERERL, FRUZ
HttnFrD TEERFEN) 2 7 w7y O
B, LRIV AT v 7 TE&RELTY,
FNMED B L DH E ) iDL, 85
HH DML HEIC L 2 D120 5 ThH
5, BEEELZ RETHOTH-> T, £
BEGIGED) v —a >y 7T BEICE
EELHHH. T2, KA (2002) 1F, 7
A ) T 4 DEIFIZIE, QB ORERIC
OiEE S, Ot BIE, %%E
awﬁm%@ﬁ%#%%(,kwct_om

CBETAZ 28T 5,

bvwo#“ﬁﬁacmwwﬁﬁmﬁ%%
2 5L, HhMeEsEE2HERET &
BEBEICHAMTT 2 L0, H5W3EED



CRM Mg iy 58 & FRAE (k)
RFX 2 CRM EELEH, 5LUBEFRONBERN
2004 £FBE F TR
g FAEFA 2006 £ 3 H
mp-sd CRM DM PA GD&S SD ZA St st - 56
54 21(3) 16(3) 17(1) 9(1) 7(0) 18(1) 2R 54
4R CRM i35

LHESERE || 1995 | 1996 | 1997 | 1998 | 1999 | 2000 | 2

001 | 2002 | 2003 [ 2004 | () WIZ—EBIEEHD A%

ERAER | 3 6 6 8 11 12

i/ FRHDOEEHTH 5,
15 | 17 | 19 | 21

CRM : CRM #Efisx2E, DM : 74 v 7 F £—), PA:

B4 F 7z, HEENFHERIC

GD&S : FmBa% /#0i%, SD : JEME%, ZA : RS RERDD B,

KDDLLODH B, HIHHRME T E B i 2
HERTLZEICHBENVZD, LT, I
PHEE M INTZEBG, HEHWEHT— XD,
W& 2o - T & DEZIZ LD TH b,
&> T, CRM ZEMT 2 hEI HILOKIR
ERCBEAFEOL DT, HERWICEED S
INEL 2EROFA RO EZEET 52 L0
Bz bhHy, Zok)w@FEwz)v—r3a v
YT =TT 4TI BWT, BEeA
YT 4 B F—LE LR RICHREINS,
L2 A DY, FEBRIC T Jarrar and Neely
(2002) #%, BE Vv —>a> v 72T
LEIGRARFE L TW A2 F— D & FED
#7217 % & CRM DERVTIAT 5 L 18H
LTwa kg, CRMIZITREZE, 5w
Fav gy P ENFFET L TESEL
TETWLDLPHIRTH 5,

4, IEERIZETSH CRM BESDEIE

2006 4F 3 BicAT-72, 2004 FEICBWT
EHBLTWwE ZA—rv—2—27y }F 2EET S
56 4L Z X% iz L 72 CRM E &k % b L
B 72, CRM £z owTid, BREIC &
AT )7 R@EL, afXNVT 44— FD
FAT L BRIFAE O E 2 HHIH L 2 BE 12 B
THEROFBEANTH S "5V 7 b A—
v, TEEESAT, THMBIRPhE,, TIEE
BA%,, "R, o 5 HE T, CRM £
DEFEEMERL 12, PEEEIZ D WA MR

M&3 CRM XEfEd3EE & RRMEERFDEDIRE
R 2000 | 2001 | 2002 | 2003 | 2004
Ehb3EE 12 15 17 19 21
REMAZER | 42 39 37 35 33

THE 2.87412.74813.296(3.621|2.780

¥k k IHBRKELIBTHE **xBF5%THET
HBHIEERT, (MHHE.

BIEL H LITRD 2B HENEEE AW T
w3 (X#E&2),

2 BRI L 5 FERMED ZOME (THE)
AT 7245, CRM i ZER & CRM *
ERAERHOMIC I LB BEE % Ml
Twa (ME3), 72, ERERIC X 21
W REEVWY RSN (HFR4),

B# 4 o B AEIE 2004 4EFEIC 3 v T CRM
2HHE L T e WARZERE O Ty ER AR R
(CRM FEMMER) THY, Bz CRM
REMAERED B, 1995 £ B EF2%
BRI AN RASERE O T E N EE & )
LED o R ERFOFY)EEN SR (CRM
FREMMSERE (HBEEBN)) TH 2,
CRM FE M 2RE1Z, 1998 £ £ T2 CRM
% EH L 72 R 84 (-1998 £ CRM %
B> ZERE), 1999 FEH 5 2001 £ £ Tl
CRM % 0 L 72 28 7 41 (1999-2001 4
B CRM ZE M 3 7), 2002 4F B 2 5 2004
EEF TICCRM 2 E i L 72 ERE 6 4
(2002-2004 4 B CRM E i 3 5) 128

41—
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X% 4 CRM RFERFHABIFIZSHERS

5 %(E KR HE)

< -19984F BECRMIR M 1> 5 B¢
A 1999-2001 S BEECRMIR SE 2 S B¢

45
0 2002-20044F BECRMB FE & R 3F

A CRMER D R 3

4
B CRM:RJRFE 1 R (954E M IR EE)
° <

1995 1996 1997 1998 1999 2000 2001 2002 2003 %5
Kz=5 CRM EiERHAR] & FIFB/
SEHtERE CRM DM PA GD&S SD ZA
-1998 4£J# CRM i35 8 5 7 5 4 7
1999-2001 4 CRM ZEffif> 25 7 5 5 2 2 5
2002-2004 £ CRM S 3gst 6 6 6 1 1 6

(1)
(2)
7, ZA B

L7,

INHDLHERIND & )iz, FAEBIRH,
CRM REMAERIIELDITED LT T
Wb, Zick LT, T-1998 4 B CRM %
MEAFERE, & T1999-2001 £ & CRM ZE M4
R 13, CRM B 5 & RS
DERADPHERE NS, KR, AT TEBL
7z T-1998 - CRM EMidZERE ) 13, b
MERZERE & D BRI BV T W RS %
AL T3,

CRM %M & DRSO BRIZ OW T, E
Fazr & ORI AR 2 2 & & IR E N B,
F 72, ERMEERICZIEL T, BT 0EER
WEDME TN AHLNSL Z L5, 12002-2004
fEJE CRM EMAIERE ) (IRIZHRSD 5 b

49—

BEEINRETHMHENEERBL T8 TH 5,
CRM ! CRM i3, DM : A L 7 b x—)b, PA BB, GD&S : W%, #E, SD: 546

NTnwZweFz onb, ZNZDOWTIE,
FIEHMERAEDGMEE LD EZATH D,
&2 A0, CRM ERFFRNIC FZRZE O H#
B Egd 5 & T-1998 4 CRM FE i3
FIICHEFZFLEP R bN 5, T LI
11999-2001 4F & CRM E lti > ¥8, o L&
HAELHBELTCLHLLTH L, 25T
HUCERMRIC L 228 E3EZ Lk v,
ZZ T, BEBERICET 2 EHROMME BRI
BHT LI LICERERD, T 5 & FEHi
I L 2HEEEDRO» -7 (KES),
"-1998 4F B CRM E i 8, T3, B
FIZETAEROMHEBENI B L 28 L C
W B oizx L, 71999-2001 4F & CRM 2 i
> B, 72002-2004 4 FF CRM % fs £ 3%
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By CEBEERICED IO, T8
Av 7 b X—)v,, THEEESGHT, "REESHT
RO PR LI LD S, FEE, -1998 4
FE CRM Ei%8t, TlX, o722 <(RULH
REWZRL EEI,—HD Lh o7, KL
T, 12002-2004 7 E CRM E R, T
13, TXTCHODEN T54 L 7 F 2=,
TR E AT, "RERESOHT, BERL T3

glﬂﬂil

5. R &% & H

M#ES5IZRLIZEBY), CRM OBEICEH
T 3IEROFH B, ERFEYIC L - T&E
BhrRoniz, 2ok kEmERTOED
DOIEEIZ X, IeElc BT 5 CRM DiFgEE
B, BEZ "FA4v 7 2—n, THES
M, THEESH, D30 Lo T bh s
TH5H9,

RS — 3> X -
2003 45, 2004 4F i "TNFEEIC BT 5
CRM, # 7T—=<IZT7T—FMHra> 74
T arEIToTWBES, i bit, vAiy
WT 4 J— ¥ b OBEER & BEBEREL E
h i, TUNaINC & AEEORAT
ﬁ&éb&%a%%ﬁf&»z7/f\ﬁ,
H 5T R (A5, BEHR, R
Y LB Y — Y REEL LD, AR
POMPHLTA Vv P A=), BEEBEEE
il )T -=—r T4 v IESL
BT RPHER I NS,

EZAD, 2003 FICERML 723 RT 4
ar T, RHEELE 7T ORTRE
PHLPIZEN T WKL TH-72L, £ %
LZnarF 433 >rTlE, D¥ELHPHL

IZENT Wiz, NRAEENERTH
AEEDV, REEIEEICI DWW TZHEETIC
TN Twad, T4bb, TNLIEET7T 77
Ry 72 LT, T—=F2bDHHITES
— e T — A = T RAT I T E
VW, DL RIS H-72niE, CRM %

) TR T,

DY DY REDURE L BHICEb - Tnb 7z
B, BFEFERBL LB L TEWEL I
LZenwzdTh b,

&->T, CRMZET 2% 4, €7V
r—2E LT, BEREOERINTLEHE
LEIZLZLDIC L 6528w, N
¢~mﬂy7—y§h%—wm&77%v;

ICHES B 2B VOB TH AT, F
nﬁ,ﬂi5m;7&EL WCEMEN T3
BEFIE, RYPRONZ L) ZEIThH
LbNTWBEDTHD),

Lo L edts, MEEEROHRAD 5 CRM %
EL 1A, BREN—AICBEWZEHYAE
?é@utﬁﬁuﬁbﬁfé%mf%éb&
e, 2L ZLECL-T, 2ORHER
R > THREVW)ZEIZTAH, £LT,
TRIMBEE FE, &, WElern) v—
Pariw T RAETAIZY, ZNIHRNDLD
LB,

=2 F CHEE L C %72 CRM & BB,
L OIS OFEIRED LT UL, LT
DL RBIERINL S,

OB ER %581, EBT2BAITCRM
HEREL TWBHEE, %95 TEhULh%
&0 HUNEELF WV

@CRM OEMIZCYE-->T, 5% HED
fzbn (e A, BREARET->TVL
%) 1FE, RBRETHY, s LHESE
BAIEIEEV,

B abhb, BREOENZRRI T
HoHDY, ZLTBENAL LT, 5L
DY VL— g >y TREE HETLER
OEEHLPHEBEL TWB I EITh b,

6. FENER LR

AKFE T, JVr—yar T e—rr
F 4 > T O—HEC BT 5 CRM % ¥ O
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R TIE, RES NN ZHEzZ< D
BOrEE > TnlcE vz b, ZLUEAED
g EOMLEAMNT BRI L, A, FEHikE
DHBHBERIC L T2 Tld e vl

Thebb, WD L ORI T U,

CRM 3BT LR LNDTHDLZ X,
&> TCRM TET 2 ERERICE L, *
Do, WEHEICE L, DLk TRL S
EV)DORFEDERTH B, 72, ZH L
722 EDENRI e CRM OFERIC 7 5 L&
3% 2 5,

ARG TIE, 200643 Biz, EFHL Twa
A—s¥—=2—% vy P BEET H0ERMGRIC
FEL 28R 5, CRM 2EMHL Tw 54
(DFRICHT 2 BHROAMH AR % dulc#
L7z, 22T, JATL CTCRM 2%/ L
7o ZERE (-1998 £ CRM FE i £E) |
FWIIESELBRE I N, iﬁ%@ﬂ%ﬁm
BWTy, BHIED CRM ERAER & DREIC
ERDPRLN TS

T4 bb, mwﬂﬁ@%ﬁ L7 M-1998
P CRM FEif38E, i3 E LAHENm
DL RL725TF, BRICERL 2D
ERHIE TSA L7 A=y, THEEESH,
TR E Vol —RICECMS N T
LHBICBFEF > ThdDThHD, FNE L &

Z2O0DREE IR L 12,

LbhAHA, ZNIZOWTIEWL DL DEL
LELTwS, 2428, T-1998 4% CRM
ER AR 1 F AR S ) 1995 4 A
SEWIESEERL Twa, ZaLUENIL
WHEICHE L 52 TWbD TR wh (D
< & 1995 LEFERE 35 TR L~ )L o0 B R 2%
ETh-Tz "CRM REMDER (95 FEH
N28) ; L OB TIIERICBWTZDER
FEEFICR SN T 559,

SBROME L LT, WIS RL Tw
5 -1998 4F & CRM FE 3R, I L €,
LTy 7EEED, WA EREET 5 BB
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(1) BREEHR 77 0—, 2001/08 %5, "HEEL
v CRM AL THORM,) Kanh® CRM %
Wiz ERYT 51, pp.208-210,

2) BERICBWT, —RKICRA Pr—F&LTH
LNBESEI—FIE, 9AXYNT 4 H— FDOEK
TEHSDXBRICHEREI NS, IR Z oA Y
T A A= P, BARICHEENE RS> %,
—8B, HEWETTCERER, HLViEY—E 2
WKHHTE 2#A2ZFL T3

(3) 1975 4, *lcgiobﬂfimﬁlﬂi‘ﬂ WHEIThbN
T3, KEEBHIEWREIC B 2 &8 BB b
FEITOWTL, BA (1989) 2B E iz,

@) Jv—rarivy 7 =—4r574>70F, 1970
ERPLIFILE B A AU FETEHEICBIT L%E
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